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Personal statement

I am a driven, top-performing, and self-motivated sales professional with proven experience across the
EMEA market. Specializing in B2B sales and business development, I have developed expertise in
building and qualifying pipelines, engaging decision-makers, and consistently exceeding activity and
conversion KPIs in a competitive SaaS environment. My background also includes working with a wide
range of businesses on both traditional and digital campaigns, managing projects, and creating impactful
social media content. Highly organized with excellent teamwork and communication skills, I thrive in
fast-paced, high-growth environments and bring a proactive, resilient mindset to every challenge.
Recognized for my persistence, adaptability, and strong relationship-building skills, I am passionate about

innovation and global business.

Work Experience

Sales Development Representative ZoomlInfo March 2022 - current

- Started as an Inbound SDR, qualifying inbound leads across EMEA and other
international regions before being promoted to Customer Outbound SDR for SMB and
later to Enterprise Outbound SDR.

- Prospected and qualified decision-makers, generating high-quality opportunities and
expanding the sales pipeline.

- Executed targeted outbound strategies through cold calls, personalized emails, LinkedIn
outreach, and multi-touch cadences.

- Consistently exceeded KPIs on meetings booked, activity levels, and opportunity
conversion.

- Built strong expertise in SaaS solutions, data-driven sales tools, and go-to-market

strategies within the B2B space.



- Partnered with Account Executives and Account Managers to tailor outreach, improve
handoff quality, and maximize deal conversion.

- Developed resilience, time management, and objection-handling skills in a fast-paced,
quota-driven environment.

- Leveraged CRM and sales engagement platforms (Salesforce, Outreach, ZoomlInfo) to
track pipeline activity, analyze performance, and optimize workflows.

- Recognition: Winner of the Money Maker Award in 2023 and 2024 for top performance.

Sales Assistant - Eclat Skin London September 2021 - March 2022

- Worked with both B2B and B2C clients, managing relationships across diverse
industries.

- Set and aligned sales targets in collaboration with the Sales Manager, consistently
working towards ambitious goals.

- Engaged with international clients, focusing on business development and establishing
strategic partnerships both nationally and internationally.

- Organized and hosted client meetings, ensuring professional delivery and strong

relationship management.

Project Manager - Mastrini Group January 2021 — Current

- Promoted to team leader in the creation of a mockup for the development of a football

app

- Key influencer and idea generator for digital campaigns as well as social media content
fora TV show

- Managed international collaborations among artists and cultural professionals for a
European project

- Collaborated with a team in the organization of an international music festival in Italy

with international artists



Education

University of Westminster 2020-2021
e MA Marketing Management
e Awarded — best presentation prize in the SKIZO Marketing Planning Business Challenge
e Awarded — best plan prize in the Oxfam Brand Strategy Business Challenge
School of Oriental and African Studies (SOAS) 2017-2020
e BA Business Management
Galeazzo Alessi Scientific High School 2012-2017
e Higher National Diploma

Interests
Travel, Music, Art, keeping healthy lifestyle, social media contents development, engaging in

different cultures, languages and actual current affairs

Languages
Italian, English, French, Arabic



